
PROFITABLE GROWTH IN 2011 
      2011 Nine Months vs. 2010 Nine Months  
 Net sales increased by 15.9% to $22,946,000 from $19,803,000; 
 Gross margin increased to 42.0% compared to 36.4%; 
 Net income increased to $2,138,000 or $.46 per diluted share compared to $3,000 or $.00 per share; 
 EBITDA, as adjusted increased 266% to $2,683,000 or $.57 per diluted share, compared to $733,000 or $.16 per diluted share.  
     Q4’11 Expectations:  
 Net sales and profitability to equal or exceed Q1’11 when net sales were $6.8 million and EPS was $0.11. 
 

LOWER COST STRUCTURE IN 2011- Approximately $1 million in overhead savings in 2011 vs. 2010. 
 

LARGE BACKLOG AND NEW ORDERS 
 Backlog at 9/30/11 was $15.8 million; increased to $16.7 million at 10/31/11. 
 Power Group’s bookings exceeded $1 million in September and $2 million in October. 
 Several significant orders for new and repeat business expected in Q4’11. 
 

OPERATING LEVERAGE INHERENT IN ITS BUSINESS 
 Modest internal growth historically produces double digit bottom line growth. 
 

STRONG OPERATING PERFORMANCE EXPECTED TO CONTINUE IN 2012 
 

STRONG BALANCE SHEET 
 At 9/30/11, Orbit had working capital of approximately $16 million and a current ratio of 5.1 to 1.  
 $3.0 million line of credit and $4.7 million five-year term loan facility (current balance of $3.3 million).  
 

NOLS TO SHELTER FUTURE PROFITS AND ENHANCE CASH FLOW 
 At 9/30/11, approx. $17 million in federal and approx. $8 million in state NOLs.  
 

Business Overview 

Strong Operating Performance is Expected to Continue in 2012  

Shares Outstanding:                    4.7 million 

Insider Ownership:                       18.0% 

Public Float:                                  4.0 million 

Recent Price (11/15/11):               $3.82 

Tangible Book Value (9/30/11):   $3.54 

52 Week Range (11/15/11):          $3.00 - $5.35 

Market Cap (11/15/11):                 $18 million 

Website:                             www.orbitintl.com  

 
Defense Electronics / Power Sources 

Orbit International Corp., an electronics manufacturer, systems integrator and software solution 

provider, is comprised of two operating units, the Electronics Group and Power Group.   

Through its Electronics Group, consisting of its Orbit Instrument Division, TDL and ICS subsidi-

aries, Orbit manufactures customized electronic components and subsystems for military and 

nonmilitary government applications and provides system integration for gun weapons systems 

and fire control interface, through its production and sales facilities in Hauppauge, NY., Quaker-

town, PA., Louisville, KY. and Newbury Park, CA. 

Its Power Group, through its Behlman Electronics, Inc. subsidiary, manufactures and sells high 

quality commercial power units, AC power sources, frequency converters, uninterruptible power 

supplies and COTS power solutions, through its facility in Hauppauge, NY. 

NASDAQ: ORBT 

Significant Growth Opportunities 
INTERNAL GROWTH 
 New opportunities: An unprecedented amount 

of new opportunities has moved from the proto-
type & preȤproduction stages into initial produc-
tion.  

 Recurring programs: Orbit has been grand-
fathered into recurring programs which generate 
ongoing revenues.  Also Orbit designs are often 
selected to replace its own legacy programs.  
This ordering pattern continues as new prototype 
projects are added to Orbit’s program portfolio. 

 Refurbishment:  Orbit supports refurbishment and modernization programs in defense electronics systems and power solutions.   
 CrossȤmarketing by its operating units to introduce new opportunities from longȤstanding customers.  
ACQUISITION OPPORTUNITIES 
 Synergistic accretive acquisitions to grow business faster and achieve better utilization of existing facilities through consolidation.  
 Primarily targeting to expand Power Group. 

Orbit Facilities 



Contract Highlights With Add-On Potential (Electronics Group) 

Contract Highlights With Add-On Potential  (Power Group) 

This Profile contains forward - looking statements, within the meaning of Section 27A of the Securities Act of 1933, as amended, and 
Section 21E of the Securities Exchange Act of 1934, as amended. These forward - looking statements involve known and unknown 
risks, uncertainties and other factors that could cause the actual future results of the Company to be materially different f rom such 
forward looking statements. Factors that might result in such differences include, without limitation, the current economic climate and 
military conflicts, variable market conditions and changing needs of its customers. The forward - looking statements contained in this 
profile speak only as of the date hereof. The forward -looking statements contained herein are also subject generally to other risks and 
uncertainties that are described from time to time in the Company’s reports and registration statements filed with the Securi ties and 
Exchange Commission. The Company does not undertake any obligation to update or revise forward - looking statements, whether as a 
result of new information, future events or otherwise. Anyone receiving this Profile is encouraged to review all filings made by the 
Company with the Securities and Exchange Commission. The information contained herein is being provided for information purposes 
only and does not constitute an offer to sell or a solicitation of an offer to buy any securities. The Equity Group Inc. is retained by Orbit 

to provide investor relations services. The Equity Group, its officers or employees may have a position in the securities of the Company.  
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Orbit International Corp.  
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631 435-8300 
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The Equity Group 
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lcati@equityny.com / 212 836-9611 
Linda Latman  
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Award Details   Deliveries 

Oct. ’11  
$600,000 

 Follow-on award released against a multi-year IDIQ for MK 437 Gun Mount Con-
trol Panels. 

 Prior $1.1 million order. 

 Scheduled for Q2’12. 
 
 Continues through Q4’11. 

May & Apr. ’11  
Over  $1,000,000 

Two orders for STARS keyboards for air traffic control systems in U.S. airports 
($603,000 in April & $440,000 in May).  Additional orders to be released in Q4’11, with 
2012 delivery. 

Commenced in Q3’11 and continues 
through Q4’11.  

Jan. ’11  
$600,000 

Data entry panels for the mission control in the E-2 Hawkeye - Airborne Early Warning 
(AEW) aircraft.  

Commenced in Q2’11 and continues 
through Q4’11.  

Jan. ’11  
$400,000 

RCUs to support the ongoing Common Transponder Program requirements. More 
than 3,700 units delivered to-date. 

Commenced in Q4’11. 

Dec. ’10 
$800,000 

Displays for the Machine Control System for the U.S. Navy’s CVN 78 class of super 
aircraft carriers.  Of note, a total of $2.1 million in orders booked in 2010. 

Commenced in Q1’11 and continues 
through Q2’12.   

Dec. ’10 
$275,000 

MK 110 Signal Data Converter. Completed in Q2’11. 
 

Nov. ’10 
$1,050,000 

Console Intercommunication Unit for Navy’s UYQ-21 consoles. Commenced in Q2’11 and continues 
through Q4’11.  

Award Details   Deliveries 

Oct, ’11  
over $1,500,000 
 

Three orders for COTS power supplies as follows: 
 $470,000 order for a power supply used on a U.S. Naval Electro Optical Sens-

ing System.   
 $657,000 order for a power supply for a computer system used on a major mis-

sile defense system.  The most recent order of $458,000 was received in August 
2011.  

 $455,000 order for a power supply used on the RC-135, a U.S. Air Force all-
weather airborne reconnaissance aircraft.   

 
To commence and be completed in 
‘12.  

Oct. ’11  
$590,000 

Order for a COTS power supply used in a United States Naval anti-submarine and 
anti-ship surveillance and targeting system. Follow-on orders are anticipated through 
2016. 

To commence in Q1’12 and continue 
through Q3’12.  

July ’11   
$630,000 
 

Two orders as follows: 
 $409,000 follow-on order for a COTS high voltage power supply used in the 

U.S. Navy’s AN/UYQ-21 display console.   
 $230,000 order for a modified standard commercial power supply for a program 

at a leading federal research laboratory.   

 
 To commence in Q2’12 and con-

tinue through Q4’12.  
 Completed in Q3’11 

June ’11  
$693,000 

An order for a power supply used in oil and gas exploration.  Behlman’s third order 
for this power supply in 2011, bringing aggregate orders for this unit to $1,155,000.  

Commenced in Q3’11 and continue 
through Q4’12. 


